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Abstract
Referral reward programs (RRPs) are customarily used by firms to acquire new
customers. This study treats RRPs as a tool for customer relationship management. Study

1 confirms through field experimentation that word-of-mouth referrals induced by RRPs
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can strengthen the affective commitment of existing customers to the enterprise. Studies
2 and 3 examined how reward size, reward targets, and referral methods influence the
attitude of customers from the perspectives of the positive reinforcement theory, the self-
perception theory, and the cognitive dissonance theory. The results indicate that for new
customers, larger rewards promote greater affective commitment to the firm, whereas, for
existing customers, reward size has no significant impact on their attitude. If RRPs require
participants to tag referees, it can always induce consumers to maintain high affective
commitment regardless of reward size. In other words, with different reward settings, the
positive reinforcement theory and the cognitive dissonance theory can effectively explain
changes in consumer attitude. In contrast, the self-perception theory has poor explanatory

power.

Keywords: Affective commitment, word-of-mouth, recommendation, referral reward programs, reward size

1. AR E =B

ik A A ) B R AR A M S i T B B GRE R EE - H2H B EE DI
A7~ mit B E S AT E1THY (Digital, social media and mobile marketing ) £y FE#li 1y B
ARy DSMM (Data Security Maturity Model ) 25 Hf{X, (Lamberton and Stephen,
2016) o {EEMERFAH - AEIFAHEREE SRR - AR E R — i 2 R
e RBI R H B T E TIENY - FEMOEN - 5940 - SN TR AR - 8520
RE » [ERTEEE RESER Zy A B 2 T B B RIS, BIE R ZRMGRT ~ BIaRIE]
FEARRGRL A R BEE R AR AL« [RIBE » i RS CASBOR B it & i B 2 AYER
BEERREEL— -

TERE BRI A I B TR RS B A L S A B B R 2
ZETT A E B S B e B R0 T HERR B o - T R AR AN nl 5 RO B 5 Bk i
REEHE. (Allard et al., 2020; Grewal and Stephen, 2019) ° 2RI » 2 W5 A E
S R AR st AR S B s B R I R A TG A% (Jung et al., 2021; Viswanathan
et al., 2018; Wolters et al., 2020) » BIF5FEaE 5 K] RS HEBE FR A A RE & A EL R0 iR i
= RIS thaB R g 2K ZH9FIIE (Villanueva et al., 2008 ) BB {KHYRHE
BEEER (Ramaseshan et al., 2017) » F B WAAEENY ] RE ST A R A AHEES ZE
i (Trusov et al., 2009) - #5 .2 » FEECIHEE M KIS - HEXEK S EEKS
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(Haenlein and Libai, 2017) ° BFFEEE R - BIEE AT SASKIE R {231 T RIS
e - SRR I — RS FICTEE A JJ LHE (Mayzlin, 2006) -

1SR 3 TR i i R T EL R E HEESE T3 (Referral Rewards Programs,
RRPs) o HAIXZIC » 5 RATEERAIMSERERL 3 R b S - SUe Bt &88 -
EFEFHK - BENEEEHEE AN - RRPs YD UHEEN G S 8EEIE E » WEEIRE 5
IHERE BT » JTREFE AR R - B ENIE AR B SR HE B AT 0 - R
AR 2 A B E v B AR A A S S B R Bl i T AR P S B BE £ (Godes and
Mayzlin, 2009) - H#EGmH IR - (EE R Ry = ERKEEZ T REAE 22 B RRPs (R » L
HERE R A 5 ARG - REGRIEEE R R T3S AR R 2 A PAaHEE AE L - o] 1
il EI5E 25 A SR o R TR -

BHE L BMARERAE SRR VTR o AR AR R T8 S AT
T AR E RS - A T RE R S LU, - BB R0 - SR EMIERE B
FE B TE T TR ER S 2 — R IR IR RE R R B » ARBB /R — BB (Commit-
ment-consistency theory ) * AMG@RIIAVEIFERF A RS imBE R A RKITRE —
B (Cialdini, 2009) ° B AMLBHAERE A MR - W& FERIRAEHE GO TEE LSRRG

(Public commitment) FYRUR » MEMEETERLAE MY EHREE - HACEBEE 0N
DU R PR - fEIBIE T - & s R s AR AR e - s
sEAG YRRl - (BRI HEE 2 s b 7SRy ERRaE - e
IHE & - BEAR IR B IREE T Foli iR - {EARYE Garnefeld et al. (2013) B[S
EHENEEER R HEE 20 RRPs » AIBZER I HRA TR 11.4% @ HEE
R H A B E SR EER & 0 19% REE 7% -

At EEE 2 RRPs 1€ BRFRIE SEHERE T ELIe A R BITRE A T H (Berezan
et al., 2015) + TRSEFE S BhIH B2 20 BRI HE S 2 ot S s AL H 3B S Bt g RS -
AR - @A AR BN B S e a i i e 1% - thaiem S E SR -
B IR T Fo b 7 E s P2 ey B8 - FHSSUR 2 S HOARTEAE 2 7REl » &
IHEEEZEHE - R ITHSEE P PRI R IR Ay IEmEUE R - 2507
{EH S RRAERREE 2 HEE S SRR EEEI A NANE] - A AR LEFZEA] 2 bt
R RE AR 2 (B2 HEE) RRPs FRAH SRS

Haenlein and Libai (2017 ) 5 3t 24— fr & TR TR SCRAVAESE - finE
& IR T8 T n] UZ R IERGITRAZ ~ WIBA & PRI B & PR R =
&l 5 1R 2l 2 H A © Gao et al. (2020) HIME—2 53047 RRPs RYBET AN AERT AEHERS
FREEA S o AR » A SUBRFE AR B2 B AR GRS A MrT i B R ps S R - &
DB TR TG S B B B i B R, » B HNHE B B R A ¥ H O
BT Ry SR RERE A A g % - HEEm AR SE 22 E I 5E5 28 - ARISEaT s N ARV SE IR/ N e
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e 7 AT s BN S B S TR R L S R 7REE - R B S R - WA
B AT - BT AE E B RE AN F BV AN A B A B E R
FH (Dose et al., 2019; Wirtz et al., 2019) » ¥4 B RRPs FEFEE L MaEm L 5
F2HEH MR o AU A A ERERET - SRET R « BRI e B
PR R A S =R AN R e 2 FARERE T - HIRBER LRI LR % Ty A ARE T b —
TG o % 0 RytbBAFIEGER 2 ERBE - AT R e R (E PR
)~ RESEEEERE AR SREREHEE 7 X LUERE RRPs FURUR - A
[&iZ 5V RRPs BZAMAERET A REFHUE LR - At B AS R ARt
— &l » 3 RRPs RERCRy R 3EME BB B E B TH, -

2. X kBl

2.1 HEE AT 3

HEREHEEIETE (Referral Reward Programs, RRPs ) X By EEEHEEZ TS (Customer
referral programs) ;218 FHRYRGSE M T H » SRR EORAEA (REHH
MESIEHE A ) BEEE (S8 - MBI A S SERHEE R
(Wirtz and Chew, 2002) i = FEHE H A L BIHERS (= SER91T T AT DA R i s BE Y
BALFEEE (Reichheld, 2003) o RZEHEIREC TS EIEE & FEIHEE - (HESHEIARE
TyER 0 RS RE R kv B AR HI ] B R S L HE R A BB B (Eisingerich
et al., 2014) - i RRPs AYERAE 7 202 B @885 ~ 40 ~ I it P o 5 7 =k
R R M HAB A E R HEE AR A - BIA0 « AR EBER SRR HEE S TRy B R
R EIIE - FRESH DTS HEREE - SRR AT Rt R &
HITT84E FITE RRPs | (Gaoetal., 2022) -

RRPs 7Lt fE G R AT RO B 5 B 2 B4 ZE R WO © Schmitt et al. (2011) #5
HiAEZE R FI F RRPs ERBER R FRE T - thRERIRHAEET RS - iR B —me Bl
o SR R R AE )R] B ST R A HEBE A ALY R (Wirtz and Chew, 2002) e
RRPs HiTF Z ARV EA » ;& H R E S BH & 8 7 & (Member-get-member
campaigns ) * B &SEE)EGEE A B HEE B TBRG 3 (Verlegh et al., 2013;
Villanueva et al., 2008 ) ° S35MAIE K FE it BEEE#E 1Y 7 5L 7% 7 72 (Product-seeding
campaigns )+ B4 EAR L DALV 2 BE BRI SR A A OIS LUERITT 8509 H EY -
Kozinets et al. (2010) ZEE 84% Hlv& &AL IR St e B & S LM SCE - I HAE
Rt ZET 2K 3% E| 18% NEAVILARGI (Dost et al., 2019) ©

RRPs il A& A& AR BAd, » S SRR ERTT RRPs R & E Bin & & n
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FRLE - RN RECM &8 S 28R (Meyners et al., 2017) © 3R TR HE %
CIREU - ARSI REREAE] - B EREE AR AN - Bl —
FHAE A R a2 ~ AL IEE s | ARYRS: (Balter and Butman, 2005) ° fx FELEK]
Ry EHEE BRSBTS R M BRI SUER (Verlegh
et al., 2013) ° {H Abendroth and Heyman (2013 ) BYFZCRITEH - B E iR B Mopa &
BT REEE AR W s A2 © Wolters et al. (2020 ) FYFIFISRIT B (G EEREE R
THETTHERA/ NIEST » A SR A BUR AR v LUK IER G % 2 2 B HEE HE IR T S ot
R H S T 5 AR A IR AR BT - RIS - K2/ NEEI it
T AR AT A RE BN B m U B B I

RRPs FE80 0 5 1H 8 F 850 analUSRITT By TS AR RIS i & & i
TETHT IR - 358 P 2 R B A L W K 2 7 B A VR IO 5 O B R At
IS At bRy n RE S BRI TR H S ARV ZE « B4 > 7E Godes and
Mayzlin (2009) FIWFFEELEEER AT 26 2 B HEEE USRI TH B % - (AR A HEE 2211 R Ml b
KFAREE - (FEREEEREHEE T R HHEE T Rl R @ MURERY Mt - B
WHERES & — M H I RTT R o KL - JEEIAEENR R R A8 A 5 B ERAYIEERHE -
JTHA%S RRPs FIBF SRR » BRat I SN B R E S SRS EE R - AM
SRAEM S B CHEET T RIVE - ISR EHEET T RrYEE M (Orsingher
and Wirtz, 2018; Wirtz et al., 2019) ° #5.Z » fERLEIEDLC T » B2 HEBY T HERHE 2 ot
RIS ETETT R DU ARIFIZS B E S A2 KILAREN UK - IS B St &
B B At gt fi s

2.2 HEER— MK
W RBFIEFRH - HEES A SR B A4 L RS TH B R B B ([ R e E
FRIRIEE (Kokkoris and Kithnen, 2013) » A 5 H#E i 157 & HAEE Y & 5K
BB A5 (Chung and Darke, 2006) ° Audrezet et al. (2020) FfEH HEER
& N AR AP RE 4 AT AR RS IRI3R o APTer 8 Hh HE i i ok 17 2R
& MR EHEERT IR HEIES o fila - AP SRR RS G kG B
LR HBARRE. » DURIAE R S A i 22 ] i HE AR g = A& (Schau and
Gilly, 2003) ° Ktk » FFZ W FEBAE R RHEEHE V-5 R BV R am 1 A DI RERY 1E A fRas
(Robson et al., 2013) + K KEBHIH AT Z R H OB I Y SR SAcHEES - A
D A6 ey 51 L T IR A U ERUEL © Chen and Lurie (2013) HEEEHR A& IE @AY
FEmiH B e B iR EE A nY IR UUR - BRI AR - SRS N EmRE - F
B L NieikimiR e S8 G R IEm O - s E M A e e HEH
RIEH B B SRFIETIHEREM: (De Angelis et al., 2012)
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HEA ISR B MU E B R R S EER S - BRI miEE S IHEE
1T R E s B F BRI - SR AT ARSI EN B IR 270 (Hennig-
Thurau et al., 2004) - {HF]fll (Chung and Koo, 2015) Eil 5 #5781t (Eftekhar et al.,
2014 ) Sz W fle] e 2R LA TR B B A o FRP B I RRA 1T Ry BRAEL A B A -G 58 sl
HOERS - IS T R BRI L A YIRS - AR — 2 E 5 (Islam et al., 2018;
Osgood and Tannenbaum, 1955) Ez&EE—E4:JF A (Cialdini, 2009 ) - #EFF TRy BLRE
JER— B AZERY R MEARRE « BIEIT Bl B e BT - (HBE L G
AT R TREHTS &= ~ (B EERE SRR G SR TREE - ST R R R TR
ZHi (Ariely and Norton, 2008) © Fy THERF IS 1T 30 A& EH SRIREE
ARBC A EL TR EBLHIARAYTT Ry o BlA0 - BOR A EE RSN E) - e Hde#y
CHYRERE - e R EORAMMHEERY » A rI LIS SR -

R ZEHEH) RRPs B REEE B B SRR & S A - WA RPUEE
KIS T ER B AU HERE 1T Ry — Rt U N & E B (Garnefeld et al., 2011) < [KIjL -
Gt seag ARy 7 2B TS G IEAERY (Berezan etal., 2015)  HENHBEH{EIT
Ry e E BB Y IE R 1 - SLREfE e H BRI &EE (Affective commitment )

(Garnefeld et al., 2011) ~ BB JEEH (Attitudinal loyalty ) 17 By &5 (Behavioral
loyalty) (Garnefeld et al., 2013) -

BRI ARG 2 — I E S T8RN H B L R (Attached ) BiS (T

(Bansal et al., 2004 ) » EE5EFHEE - B RIAR Ry L PR RE R S &
IEFEARL » (HRE BRI LS o SRR IE B B RIS R ARG = RBE A
s - HREBEEES - AR —EGmEERMRH - R A TEEE Sk H
HIHBE RS B ETNE - IR A B IR Z RE - SR IE R &GS Ry
F R o [KISL - ARBFTEER DL R

Hla : 4% RRPs 4605 & 50078 %% o 4 & 2o B MRBA A4 EF -

AR FERERLY B - FiRE RRPs ¥ i@ LB A HInya aml « miE s
ERe - RS E] Facebook BX Instagram FHEAHIA -5 - EXEAEXFRECHGMH
A EHE I 2 — R ERABRRI IR - Kettle and Haubl (2011) ¥ 3E a4/ E)

TEET B R — BT K - AL« 3 CiERE HIRA - BREdREBE Ik
PRFRVEE i » SRR BRI - REWTIeRGE TR 0 2 I H S R R L - A

RAFIE N RERSE MEHMES - EASMRENFRTEES - TOHEEEES
R RREZ e A S B ) S P SRS - [RIBE - Z i AR B R B R
TR UERER - A2 E A RE R 5 B AL HERE 2 Al e A RS2 258 =iy — Bk =R
Ko REENEETREREA S GBI R AR - &f ER TSR
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AFERRRE LIRF & H CIRSR HHZRAUTT Ry - R1L - AWIZEEH FEIBGER

Hib : A K 4 R AEFE 50 RRPs £ 45 & ey 4 LHAE DOERMERIS I
BELEEES -

2.3 IEWERRPH G

IERY5REL N (Positive reinforcement ) F Ry E AT REANBREZ S ANMES
PRI A S RE » B T [ 9 (o] Bk 2y A8 e s A o AR (R — 1T S AU 58  [RIb AR ZE T
DIFERER LI MR e ST B B 2ERVAT R - Garnefeld et al. (2013 ) #2F RRPs
o AREIRYBEA/ NE 2B S 2 — IR sRY) - EIEEINEHR R  HEE X
SR HEN BRI S A L BT A S S AR o BRI SRERE S BROT K 50 BT
WAt A - AR E R <SS o HEE H RIS R AR EE B T Ry A e
EHEE © Dose et al. (2019) HUMFZEHEEE - H—MMEEMNTS - A IHEHEIY AL
AT Ry B IR SR BT MR IR - O AR < AEAY A Ve B B B 2 L W B = e
ZIETHE -

TSR R AT DU FH A S e 2883 ( Expectation-confirmation theory ) (Oliver,
1980 ) ZcfERE - HHSERESIH TR HH &4 S RIS A nV A B B A ER P B A Ay
A W BN E R R A e S A E T - RRPs & — ML E M8
ZANEE > e EEE RS E NN SR o i AR o A EIR R —
# (Disconfirmation) tHEUK » #&G ERRAVSER B - EREHERR S TR RGE
BN AR e J 7 S - TSR P i S A A A 7 i e B i i
FHEMH o KL - SEEERE AN - IEBEE R EE e B R B e 5 R
SEFSH AR AN B B B — MRV EE e IR IERR RIRE R » UHEN
BHEERTSERE » MARTZECE SR G BRI - S DA A AL TR R A -
BER - IEBEE IR O E A E B SR s AIE A i B+ RIS 2R 2 o o B A
B OREH - BEEEEIA/ NE R BN S E TRAIE - SRR - R BRI A
Eagintd: - BN EEEEHE A E e e BN A S R AN W EEHE - AR FERRE
EET BRI EE - B 1| EFIENEEERIEESUR - RS R S - HEE Y
MG R ARG L& Ecf25 - KL » Asef i DL MiGE -

H2 @ AEMERIIRAELR T » B3 E A 50 » RRPs 15 3 & b oy 5 R RB b
j-\ °
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2.4 EFRAIE P 1R ET SR

WFGSCHT - IEHINES - SRR AE R AGE e fUK o (HIEas imfa — {3
i DHYE B - R RRPs iRy BELAHARY A2 ) - 1 NS TH B S Ry 7 L ) A i
BN HINE T - BE L - (HEE vReF SN B HE R T Rl Ry — T EHERA£R - KILL -
R AN - they RIS E BB E SR - SUR L3 G —E 52
FRHEEWREE BLAEEE - #1420 Ryu and Feick (2007 ) ZEHRAEMIMYGEEKR/N ($50
vs $100) iR EIHEEHEERVER - ATl Lt 2 Rl pe il s FEAAFEEG
B o ARIE H FRAE M (Self-perception theory) (Bem, 1967) - AffTer#EiZ AHy
1T Ry AR LB - [FIRY - A8l O T KRB CHEHEYRIEE - B
WA B EREE — 21T fy (Attitude-congruent behavior) HYEEL » EIHE#H ¥
FEMIVRERE ~ FEEARSE » JRET R A i BRI NG Y - Sod S Bk H IRAE M
(Fazioetal., 1977) -

S » ¥ RRPs [l THYE QR BTBR Y - RHBEH E MR AR EREE -
IE AR A F JRR 2 Y 22 ity B B R AR & DR A o JRBIVE S S e —E0RE - A%Eh
RIHEHE S RS ) R AR fe b SUE T - Soerii e B R E - A AR
s i o BEIF - BT EHEE T B R R E LA E R (IR AR AR R R
K)o HEEREE MBS - (S ERE 28 RRPs I - KB EMNSE AT
WEL RAFSERIOR B - PORF AR/ Nk e BN B B AT L HEE T Ry - BN
B GRS ENY  H AR H CRYHEE SE 2R IR A0 - [RIFLRFR OO A 2 LY
BIEREE - (HENHE SIS IR/ N SEED - RIS Kl N At S e L HE Ry B
B KiifEEE R ERIRE SEEL A #EE - SgilmH EnraHE - BEmey

b 4

)
=)

[%

ay
o

E
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T BT R MRS BRI « BRRETERY - 148 G A An i A
AIEESRRORRYTAE 5 LI - RS TR R AR S TN B B B HE B A AR
(Wirtz et al., 2019) ° BLISRIEAAHEAN . Bk - JRRIE I B A BRI A
B AR EASR B AIREE - PURF SRR SEIED STy e SR A A L B HERS R - B
rn AR HE A AR O -

e Bty 3w - R AN R & OE B BN E R A S - SRR T
5 v SR NN B TR R MR s B R B R B R AT R - S R - QA
[ 2 FoR » 2281 RRPs BT EE EHE AT R A RIRE AR 10 - — 2 B ASmn &
HARF—EEER - HEEGSHLECIIT R R Ry 7 &5 - KN Edoss
FEALIIRIAERERE - (B SR AR A L DURRE (I N B HERS T T Ry - Ells H DB E
BEMA R - H - SEEENEE S BN E S SO LR - 52 AR
I FRAN L B G RS8R v] DM L B & 2 B RRPs % - HUIRERY 722 SRR -

A _ WEE

3% R B o
>/
\
\
\
\
i3
i
o

A B2 BHRANBERTEE

Bt - Atseie i LU G ¢
H3 : BZANSRG AR R N HERMEREIEE SR BERR -
H3a: %% #1 RRPs A% > BIEBMAKR  HRMAGSEEE ZRALK -

H3b: %5 %1 RRPs A #F A% » BB A K > WRMRFLHBE ZRALAES -
2.5 SRS PR 0 ETRUR

PRI (Cognitive dissonance theory) s&HH Festinger (1957) FrfgH! » H
FEAVGR B HE A E SRR RN — 2R AREERE » &7 4= A LMl 22y
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J&3Z - SEMRfTZE e G LA HE Y SRR B2 - SR A Y — TR T - R EEE A
JREE SRR AN - FELIHBRTTZE  RIE P OIS — 2 G ERIRRE - A A B A
B G B U R T RS IREE S I RB I - BRI B i P S RS 3 B T Fy (Attitude-
discrepant behavior) 772 35 2 A {71 ¥ 58 B Y = 2 JF K] (Festinger and Carlsmith,
1959) B AT R Bl R Er B a8 AL O T ZeIRs - nIREEREE (1) FEERRREE aidiis
TR ARHERF — U ~ () BB NENDIER — B0 (B - (H A ZERE R M
B G HeER) B (3) B — SR EENE (Trivialization) %7 RSKEHEREAIR
('Vaidyanathan and Aggarwal, 2005) ° AT » P20 FaEE im0 P AR e AR Ba 2.0
BRI R RIREE - A TRZUEIEIN R I &R - (HE R A2 B H O
TR - B feRs - @ ST BLRE R U7 1 — B - B AR REERE ) - LR
el eI 12 A RN EME AT AR T B0 - (SR 2K S22 5 il 22 Bl Y B B R I B
&5 AL HREINGE - H2WFEE] 1 3270 (FRFRAVEEED) R - B 3EE) &%
DR UGHEHAT Ry » SRR ARF S HRBIH Z1T Ry (Festinger and Carlsmith,
1959) -+ BLEFERAIC T GmAY RERE J et  (HAS BRI R BB SO B B e » RISy
(A S B 32 I R ) R RE 2 SR RS » i m DA He e ELP AR AU G HRE E Y
EJFE (Taylor and Booth-Butterfield, 1993) o 7E LI b2 15 0 AR RS2 217y LR
BN RIERIER (BRSO RITT R Al B3 E 2 B SOl B iR SR RB RS B IR ~ B
oEZY - IR PR e R JHAE
BB AR FHERIHESE T - B e B REEET TR - e EE
FABER (Dissonance effect) » LLIRFE IMEAERISGE K R 4% - HE & Al LA EL
HAEETT Ry IBA G R EFRRIRH - AT EBERREE - i - HISEEERE
AN+ BRRIKFRAIE P e fE - (e IR A RS - A RERT AR i L2
EXIRIRRE (DeLamater and Myers, 2007) ° Sherman (1970 ) %35 A5 I figé #% Jih K E%
HIKFRTER A - HERRIE KR ZE 2 6H B HERAIRET) - ez Eat
S EOR T Bl CREEAE SRS - B IS v H SR A R S R E
Wf o HEEE SCEE AL AR SHRARRT (0.5 870) FRZBILLEH S (25%T) I
FORHYRGRERSE - RIS B % (B0 52l R 5T SCFEF - QIS SE Rl i
R EFRSCREIR R ~ A HIRTT - RRECCEEHELEK - AW Ry bk
FRIELFIP FEIES RO - R Ry 321 091 T Fe 2 B B B bR e B o » oAy 8 ]
DI T B2 M BHE R ) AR EFRERE A - LI AR SSOR 2 BRI A TE Yo
R JRRIsZ I IS " RKCER LS - AT DUERL BT ~ BRASCE ) - (BAE
B E HEERAIE DL T - BRI SERI AR ik B 38 HAT Ry » e SR RE LR
o
BHE E o HRETREnd sl A0 BRI A BERRY BN B OO HRERE - DAY

Wik

I 318 |December 2023



EIFHER B_tEE F=H /‘.‘ 1

BroEfEANETARAY L BRRRSZ « G40 » 205 A SR s 7 s A e E AR - 3
R 7 ERUSENHEEE S (BRAER) - DERPR & RS2 BIRRAILSRNTIRRE « EAEEA/N -
2 P O R RS DUET AR AR AL SR BRI s - (B35 A AR e DURRE o HE
TRl - HISZHIE AT R ERERE - LFRIIE—EENE TR R aEL
HENHEH R B RE S BT R A — BN A] - @A e i A MR B E 15
SRATED - (HE USSRt (8 220n) HSE(EM Y (MRS ) I SEISEI KM
BT PHREIL B 2251 RRPs WUEBE (Yoo et al., 2013) » [y 11 2 = S 1 G 5 1T 41 7
Ff o HRE AL H CAITT R a0 FE M - (B =S E80E) - Qg5 35K
AR OBERRRN FE - SRR e R hda IR A2 — 18 hy T RLAII 20 R 5 EHUEL » BEIRAY
EH SR B HEEE T R B R =it S AR o RIEREHE RS A Y E R (Jung et al.,
2021) ° Wirtz et al. (2019) tHF5H%E A (Metaperception) 5& RRPs FHHEEHE H.
SRKIIHEEN )T - KDl B EAr D B 228 RRPs FF » et B it A & /B AE B Oy
1Tk IR - MR ELOVEASE ST A HEEE NS 2 82 FUR A N, 2 8 AMESZ 2 &S
BB AR - SerRHRE L 228 RRPs YR -

MR Bl Esam - AR R R AR5 A — 8 R R SEE A/N 5 (&L » BEA ]
REEHEEE ARy 2l 5 0 E - fent R R RA TS B TER S E L W
TEHEE 2 - B o SR EOR 2 B A A atUS o S AR BREEHUERS | 5 A3 5
ZHIZEOR S B HEER LA (Tag) K o RIEAERBEEHTRIX/NE -
HIFA IR {8 Facebook ik n] DLSHEWAEE - EfE 7 M2 BFE H - A REH
FEERYE S IR PR A L RN RZ o FLIRE » a0 SR AR e FI BB B B T hy
HYSEE L RK » R IERGSEAIR § A A M RREE B T RV K » AR E
FAB MBS o (S EURINE S 0 EREAEE R e B S TP RO B2 6
BEEEE SNSRI ENEIK - RS SEE T DI ABSFABEUEARLF] ) 1Y
FIEE o HERETT Fo HOFItE A8 R R O » WSCHE RS &5 & [RI RL 7 A P3R53 © AR¥8 Festinger
(1957) BVEFEMER » SRALFNEN RS - HEESEERNVEI B E TR
(BlanfmeERes) - SERRECWEE (FEmBEMEEE) -

RERE 43 SE VT RE S AR A/ NG R AN [B] 77 10 AR ERT B3 © 7€ Yoo et al. (2013) HY
SRR R » S5 T S ERAE R & FL (I A B S iV R A - R <EREer
A MM GRZUEY TR RA] 5 2R - EEEAERE - B AT BRI EER
—HIEE SR - SR = A 55 e m B RIERAI S -SRI » 4E Festinger (1957)
HIBSEARTE » SRR ME B 38 L HERE T Ry - I &y s 28 S8 =B R AN 3 - Al
3 A RSB AR R E A BERE o AMISRBREHEE > 3 RFHEE TR AT S
PSR A2 - BRAIC IS /)N (RS KB/ )N » #iEr s (R 2 B B E Y RN
e o ETr e (R A IE R DIERR AR R -
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A B3 FMKFAERVRTER

I - AWFFER DL s RE
PR P ER S EET PUN NI CES L 2SI
Hda : £ EHHBILHER KBS EHEMER  HEMABELEX -
Hab @ 2% 8 R4 RILHEA > KRGS HEHEHAD  BREABLEX -

Héc @ #AZE S F0F » KD RR KRG EMA R TR L FH090% %A » B LA
oA B o R AR

3. IETiE
WAL Fazio et al. (1977) SCEEFRMH @ " SRRIICHR i B E P58 Bl FAH 2355
FHYHE - M2 ey (pd65) 1 - AWFFERERIENGE « H AT B R &
ARG At IR B B B 5 2B RRPs AT Ry » W HAEARE AR - BT
e AN [ B B i P i ] B SOCR R 5 » AW aseat — (e E e —Badgh e - Hia
— DU S BB RRE RRPs ) A REH e T 2 B E B AV I R IR - JRRIES
EIHE B IHEEETT R 2 K AE B AT aA 35 - 2 A K IRRE IR TH B 5 B I R
(H1) - B R DU 55 B o f o 15 P e Bl | RN S Bl R Y AR AT (H2
H3) ° ik - B —[AIRBeRE — P rI i RisE )y (H2 ~ H3 ~ H4) -
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31 EHE—

311 EBEEZRE

B —FEHREEEE Hla B H1b » 550 RRPs a8 iU#EE 1T g IS RecE
I ALAIRR RS - 36 Pl A B A HEE 2 2R - Rl - B =
165 AR iR E AL R S e R e R R SR A HEEE B R HE R =0
RS2 HIE R B ET - EEERFRRVB R HEE /730 » WEIE Gustafsson et al. (2005)
Eil Garnefeld et al. (2011) PR (BRI B2 R A8y -

3.1.2 fERGEFE

BRI E BRI B B A (Field experiment) > BBESER —
HEAFHIEBE o 3B T EERFETTE 20 BEE 50 B ] - DUERAE FRAEATIE R
FEFEEZ - IEUHINY - AT A BRI IR 55 PRI REE - SHERHERE ISR
F o SRR T SCE IR G X R SRR B — I B RE RS A B
B o FintE o2 8L RRPs fH - HIE HRE A B SRS S AR R T HER S ) -
IHBEES B2 IR DIER — g - RSB R L SHERERIA] - S
USRS L - e AR - (HESREL T EEE FEE - RS2
PG EG 7 IR - B8 DR EERF S B ESGEEE S LS - bl bk
TERART LIRS BE HRERAIE ST © S - 2ill (BREBEE Al i) BURZEFHH (B
B e ) 2R - (EEBEE R R UWAE R &% o FIH EEE - =3l
GREZE-BIRE E CERGE—MIIET) - EREEZHEYEER G2
RRPs f /g ity o EEAEARR - BTy S Al AR E R B DU E R
BT WIS SEHFE Z FE DUEI TRAE T

313 SR EUTEREE

(1) CIHERE 5 =0
—HECIRRHERE 7 AR HE (3544 ~ PEBERHEE ) MERERGESE =
HZREZIE S OHEREHENLD - 2054E - NaZiEE ksl
— AR RS I 2 A HERE T AR -

(2) TERH&E (Affective commitment )
BRI 7K A & — T TAE By s ~ REERI B R L s 8 A AR Do B AL PR JER
(Bansal et al., 2004) - B —ME{EFIREE - WL HIE S B O R 2 Fr Bl
12 R TREAS » BB S B E R AGER - MEgREE
FIE R B - SR RS MR (Johnson et al., 2008) © A58
EHREIEH Gustafsson et al. (2005) Hi Garnefeld et al. (2011) A& 3
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Fr 7 BRNEER > WARESZHEHLEEA L0 (BIRE) T - =
i ~ KK SERRE - SRt 4 0 -

3.1.4 BERER

B — LG 72 1 HIBREE R CE S - RER KA ESEEEAR
BREEELET S (FRHEEEEE) » METEREAR 60 17 - 204l 71.7% » SEI9HEHZE 23.1
% o Ho o BB 1 RABMWIEEE L 26 A (433%) - AEE S KL EF LG 24 A
(40%) - [BREIEAREE B FRAY Cronbach’s a {HIE 0.859 @ B RNEREERIF -

B[R] -5 BB AT G SR B B2 75 2 Bl RRPs ¥ BE 09 1% Bk M 7R 5 BH BEA [
(F=62.19, p=0.004) ° Hr1» ZHHH (M=5.69, SD=0.81) ¥} EENE & 35t
RIS RN AR EE A (M=5.49, SD=0.68) - M7 FRERITHEE (p=0.644) - [
HEBER SRR A SR A HEEH (M=4.69, SD=0.47) - fiRBEEINE
kT SEE TR Rl T A A 2 G L T TR RS - thEIRE & HE S T A A A L 1
RRMEARES © Hla SIS SCFE 5 (H2HFEZ DA R L3AHE - AREEENZR] -
H1b REZFF -

3.1.5 /g

B TR E NS 20 RRPs » 358 K AR AT 8 2y 2 S HEE T R
ERE A REE A R G RO EAKEE « K5 E RRPs fEE ] DUHMCR B R AR S 2
I THZ— » AFFERIEEEOT - (HEE i E RPN S S S s A BN G E - i
SEEIHIS AR (5.69 vs 5.49) » (HASEMETHIRE 22 - KRB B A T EE e
& WEERFREACERANLTT » OB — 5 E A 20 (B SURA BN 1
HARBRE R - SR1 FLi i S A B S L R MR SRR s B8 B W KB EhRY e
% (M=5.53, SD=0.66) ~ & 2~4 X% (M=5.55, SD=0.76) DL 2Kt 5 K
DL RIS (M=5.15, SD=0.76) =FflIZHHE AR (F=2.134, p=0.128) - #A5
Z o BRI AR GE R 22 S JF IR AN R TS E i S AR SR RER A& ol - B
BRI 2 e SR T e - S REEEE B B R HE R A S T DA R T L 2
HIRBRE -

32 EHE
3.21 EEEHRE

B b — 5 BRI A HE R Y 7 X Eh T B A B A B T R o R eI
T EL B A R AR - B B AR B B IAE R RS H2 B H3 o R IR IF IR i
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HERIRVRREE S - NS B R R IR AR - (e R A A B R R HE -
EARER BRI 3 -SSR 2 B FH IV A RS E A REZEICR - 52 0E W
H o ERHIEENIN AR R EE AL B R R R - OB RO B S AR E R (B
ZHEHZERE - FEARHEEGRENGHE - RSN - WEER TS
BULE CHIHERE TRy - S & aim B mrIeHE LR A CRIHEEE TR - (Rl - HEE
TERE MR R B R WA AN R RO RRAR - G DAB B B RS SR R/~ &
JFREA A AT - RE I LR B S S A NRRETOR, - A B
FRfEKHE - KL > AREBEHETE 48 0 2 CEEIK vs/N) X2 (FF#HTvs 85)

3.2.2 fEREFE

B PR - BRI T PR A L% IV A
BERES - A - MRS - KRR REFEMRGIEEAE - B
RS IRz B - MBS R N a5 2 0E - DRRAENEMTET - 220
FE 3 TE Ry ik UG L T RE SR - BRH 50 T » /NEREIRYERCE R Y — SRR A EER - K
HEEIR R s By — e T RERR - 55 4 A—f > B AEHAIS5ERy - B LR -
TEET - JATE XX - BEIEAEET TR AR T E) - SRR T R - ]
DIGeE ANz - ) #3lE RS - BRG TRlihh - dE HEZ — DRAET S iRl
Fro s M ESAOHERE G - SRR B EIEA Instagram (HEEERH) -

3.23 IESHIRFHESIRA
(1) BEEIA/ N
HEREN AR/ INFEE T A IKHE » 43 RIS/ N B K ARl o i3 R R 2 L L
FeVUsy 2 —¥ ~ PR SR » 5552035 B 3 o B B R o 1 A 18 B
{EM A Instagram 53 Z7E NS EE %5 - DAZT0R S BN - 45
RBH Sz —B (M=2.00) B8 (M=2.655) J—%E8H (3.862) PR
BCEME AN LB B R B A2 B o ARRSEERAN 1/4 SR/ NS E » — 3SR R HE

(t=8.21, p=0.000) - B[S » NMEOAEFSEREE VBB RZNEE
KA ) 22 BLAS T HE RS - A8/ NSRRI K T RE &y 2l -
(2) FFaER

SR AR GO vs S5 ) RofEtEEZMzK - A RBR ER
S NFH B EEEZIERNE - WEEZ B EEEE R - HERIHE
2 XA EA W ERE - JRAIANISERI A "R SBEEEEE ) 2RO E
ERA BT A I B R -
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(3) TH RIS
[ E B — o 15 R & 36 18 1E H Gustafsson et al. (2005) Ei Garnefeld et
al. (2011) PR &SR - L5 48 R 7 BB RE - DIHMAER
ARHHIHE S FEES A LB (R ) BURLE ~ B - KM SERTAE -

(4) e
AW FEAE B st HE R Ier i AR s i 1B R MR 7RG - (EE 25 U 48 H I IR R B
Bl B A = FAHEE (Bloemer and Odekerken-Schroder, 2003 ) - [Kft »
B RN B B - RBHEIEH 275 Kim and Park (2013) Frig iy
RIE - 231 3 o HIFRR B IRGHS & 32 BN AR - B -

3.24 BEHER

AR EEEILETEI 120 (2R - B | HEE AR JEHEREAE 119147 -
HrR B 35 A VA 83 A SRS 21 5% TR 71 A EREE 48 A o B
MR EE IR MY Cronbach’s a fH3E 0.892 » B/REIR(EE BIT - Rt i G g EiE
AR - BEEA NIRRT E LARTHT G =TT - RTS8 B S R IR E
K ALY NI LGN R 2 2 (p=0.647)

AT TEE Fe gt BB A/ NETT R LR A (8 o #5 R EE A ) Bl NS I A 1
&R E G RS 7 B (M . =6.13, M, =5.85, p=0.066) - {E7F 1% B = -1
HEEFEAR (M, =628, M, =592, p=0.021) -+ H2 #{03 #4532 FF - H3 £ [ Hayes

(2018) #EEHY SPSS PROCESS Model 1 12 7 HE 17 3 B SR 43 #7088 32 50 8L vk
(Bootstrapping ) 5,000 KAETTIREVE AR ES - K H 28 T HEEIA/ N ) o2 B REE /D
dEEh (14 FHRTRERR ) = 1~ KRS8 (—FHWIERE ) = 2 BGHETEEEEEA (1 =
EREE 2 = FiEE) B AEEE S - 37 DUH R ARG R i S B R R 5y
AELTTEHE -

1 RERBURIERI A NE BRI &GS (p=0.043) KIBEER (p=0.077) B9+
SRR BRI EB RO A& EE (p=0.001) MEEEER (p=0.002) BYEREM
W5 o WM HIERERG RMAR R - IR R E SR AR I TREN
AR EL AT -

I 324 |December 2023


yujen
螢光標示


BYRBER F_t0E F=H 4?‘

FENTR L ER 2 TR
TERRMEAGE fEE ERE
REL | BERR | PER B REL | BREIR | PR R
U 7967 | 0.621 | 6.783 | 9.191 | 7.905 | 0.614 | 6.742 | 9.163
HERIA N -0.987 | 0442 | -1.882 | -0.139 | -0.904 | 0.449 | -1.816 | -0.053
AR 21483 | 0411 | -2292 | -0.711 | -1453 | 0428 | -2.33 | -0.643
AR AN x A SERY 0.783 | 0.281 0.242 1347 | 0.786 | 0284 | 0.246 1.361

it FREUEEHE s Bootstrapping fla &R » LL 95% {5 il it -

ARIRTSCRAN T 4 ~ [ 5 R » AERSREUR S A I RS - MERSZ I
AE TR R AR L BB | /NI ISP B Ll 1~ sy - Bl P B T

FAFRT - (HARZEMET LHVEEE 2R - T 2 - IEWNR i i J IR i S A R
M LA EERE S AN 5 » AR » 35 RS - HIIBHERE TSR NG 25 /Y
THRME &GS CERIE =0.58, 95% @ {FHEEM] =[0.215, 0.945]) siiEE R (FERE
=0.667, 95% * {EHAIEM] =[0.284, 1.049]) I » #EME L - BEE I EURIEE T
K ZHBFNBERIER - 52 » SHERRS - IERa i amn i -
- ] cm— - T e—
6.4
6.4 i 4
6.2 P
6.2 \ . P
6 P P e
- . ” 5.8 . ,
e P 5.6
5.4 5.4
59 5.2
HEEIH [ A HEED/ [N HAR K

A B4 1BREAGERENER A B5 BESEHFHURE

3.25 /iE

FEAG G R TE DL SEE RS2 5 1l B B K - 2RiM - TR
MARGEAE G 7K HE Ry 0.05 IOTETL FREMGETHHE (p=0.066) - {HEHErShEl ik
—E AEBEEERRENEI T - H2 AR SR - IAER AR R &GS 2 LE
SR HEE IR OCE - IO - BEE AR SR A NSRRI R - e R B
BEE - AR i R Bl SRR A 5 B R EAS P IRRERIRTE - BERFIEED A [N HRE

N ANy
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FEBT Rl B RS > H3a RIESTRY - BERR > /NI AE TR RAE &GS (6.28
vs 6.08) SRHEEER (6.33 vs 6.22) MYP8 EAILERSEE A —2L8 » BREey /Tt
1 o AHAATHEPHTRER - DIZEEI A= AR R IR &GS (6.16 vs 5.58) BAEEHE (6.33 vs
5.68) thifnm o FFE IR HEEmEIIERRTEIE - H3b JEGSCRF - B B EHEY
RIS AR NET I IR AR e B R R S 1S D+ (HEH B R Ay R TR 0 1

ESEa
3.3 HE=

3.3.1 EEEEE

Ble i EEHERRE H2 K H3 AMRET - JRR1EEEE B BN S8 B e B 1E 3G 50 B A A
fiftFE RRPs NHBEHRIRE BT Ry b 2 s B 00 - e — N bLi H2 % H4 B3
R RRNERFERGS ISR B ~ H PR B i B A K SR B R R RE T - BB R
af—fE 2 (EE0F vs BRED ) X3 (U it~ RHEE) 3B RIE BT - Fl
PR A/ INAS R  AS R AR R A gt L B B RERE ST - [RIR - thi iR e 2 B S
HEENRF LA RS A TG R Bl 52 3 O B BRI 3Z » FE LU LR N I A Bt i £
H AL R FRTHOR -

(eI B 2K A - SRR B R BN A S B TR A - B SRR
TR » {H Ry 1 Bl E P58 Bl SRR AR A i - BB — A AT BT A -
B EEEEEH CEENEBELETT RRPs - HEEGEH T "¥HE52
= TR AR TR - IR SR R E R R S AR IR E AR E
o S » SMIRAER = 70 FRH AV 2 BB Enfh RN S S e (8 A e VB RGHS |- - f
FIIRA FT LB AT O E R A B B - U B RE e « B 5 o0 5 ] LURI 2R F I 5 P 52 2
i BEL 1 S o R e R SSCR - 5 B BB E Em ARCRAAAE - AR5 BE g - R&
FERSE /)N - — BRI DU HEEA TR - IS BB IR SR AL — B 7K
b ANEAEMES)  FHEATERSCR - NIEE 1 R - SEE s TS R AR
hE s -

Rt o0 SRR B e T B B A HE R A AU R TR E — RIS RIS & - AR
RRIEIBE T - 5 SRR K B R A S RAFAE - & EEANIE 3 sy v F I R -
7 E BRI A BRI O R Bl i £ N U AE] 1 o - BERE SN - 2
FYRERE AR -

3.3.2 fEflidiE
ARG IE RS LR FANT © E e - 52 A S B B — DI T T ) 8 B T S
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Bgtam - 0T RS2 HE E AT AT THERS N B - S SR T AEAG Facebook
IIRA (R SEAEE)  SEa] DHE FIOHE R SETIN (25 vs 100 vs 500) © H#E
2 B B A K YE - 2505 (1) ®5 + 2RZMEHAFE Facebook EHE7
25 8 (2) BREE ¢ BORSZHIEAE > R L EVIERRRE > SRS R -

S PE BRI E R L % o BB E CAEREENES S - WAL R SRR
Facebook H I FH % N —EAIRERIHERE R = o FHHRM AL 32 B AU HEBE /7 =X ] BEARAS
[F] > BUANE AT -REAESL ) AUE T E By - HERE IR —E BEAGEAEL s - WIREAS
[ RE A AT RE S A SE AR L BARES K TS B — BV RIBURE - AWTsez4
Ariely and Jones (2010) FUfEIATHICHET HEBE AR - (BT HUSEIE 757 - FE2HE
HATHH S AR T B T RERZ T F B EIE B < HAY > A5 R A 521
TR T REMEANE > FEFIA MY TR — A HEEERYES - WA A EEAELUR
Facebook HIY » | Bef&in T FHIFHIR -

Al E R BB R R

TERRRSE Bl rim sk - ZWEEREHE T HEE R —E EEHE - B
e, BT PEREECE R - HEE IR —E KA L EHRWEARIHE - BUHE
HAMIEFHE 2 S+ AR R MR R - Btk - et ERUE DR — R K auid:
% REEHATRE R RSB HE - ST SEHEERRTR - Sl LEIE — RIS - A
B HREAER - RN B - (BRI RFE BT R i3k (Garnefeld et al., 2013 )
Bk -

3.3.3 IESEERFMEHERA
(1) BEREIA N
HEREDS A/ N LG = EKHE » FRRTEIE - E5E 2GRS — IR R
HIRGHE - 55 R A2 B 2 R A A RETE Facebook HEFEANEEE - G525 5
TELDEEA FEEAEE AR ENRERS L HEEE R - piill 48 £7 52l FEEHEEERY
SRRy 109.58 U6 » 2 0 SEEI<GEETE 100 JTLL kR DU RS2 15 2
EAHERERYAT Ry - FHIN B BS R BB — 1340 100 JC » BRI 250 L - Fy T
H R P G LR K R e - AU R T = A - 437k 25 7€ ~ 100 T
Eil 500 JT o AMEIEIRELL 1 2] 7 By R 2k i &S E R B - fS R EUR
HEEh 25 TCHYEEIE Ry 2.69 43 » FRZMHERANRAHEE - T 100 JTTHYFEE
Bk 5.15 332 HIE fREI EHEE » 500 TCAYSEEME Ty 6.52 23321 A s s HE
FERYEE o ol ST A B BRSO EE » B 100 JCLA_EAY B S HIRIAT 3
EHEGREEE CHEEI TR - 1 25 TCHESITHIA ELIRIEE & 26
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A 2 DS E Sl P VES

B - MOSTELLTSSE MO HEY S - MEaERAEEE ST R EiEE
iEMEEE - RNy 7 HEEES: - & - 500 JEHGIRDL » 5 (e FRAI K AR BE G 2k
& MERLEL 25 JUATR DU » S KR B AN A T S I =y RR AS D - [RIb e
ABEREIRBRIRT - I BB % H B RE I DR AR SRR IRAZ -
(2) #HEE ST =0

HEBREFC - B R S0 IR = M550 - e 0 HHE
IRTE/RAE M A B RERE 8 N HEBERNS. § o IRFEAR AL HERE A - 2 L ZH
RTE SR RRERIARRE — (A AR P HEBE RS, » BB/ o8 = Ah
Facebook HY B 5= » DIFIZ M F G - SHE R A A ARIATE - thoge—

e
(3) TR MR BT T R Rk
TR RGRE T e — » HE A - B —MIRHEECE R N RIHE AT

ZHBESI - Ry TR RS E R R EE I S8 a 2 E E EE R
= SR - SRR = HE T RS R R EHIUUE TR H Garnefeld et
al. (2013) PTEfRAVIT R Ak SR - 5 REER IS &5 R8N L2 T
EFFEESIR RN K E TR S SRR R L& -

334 EEER

TEZCRT S L2 ik 200 f7 RS » EUSCEROBEAS 158 17  HA 55 44 A - LR
114 A » FEAVI8E 19.85 3% - W50 BT ZHHE 79 A - (BRI &GS &=
Y Cronbach’s o {E3E 0.838 ~ 1T Fs /LA EZRAY Cronbach’s a {H By 0.679 Ryt eI H
Bary TGS A B e R - S8R SR E DARTEN T =0T -

Bl =85 RS RN o BB BT R IR - ANiwm RO B AR
EARME  BHERES NP E AU IE o ERESEOR BRI ARGAN - HASRAIEE 2 i
7N o SERIR/ NG R B A I ORI o IO AN B RO TR - T2
JERZHES T2 L TR BRGSO R 5 T

v R2 “AFEEHITHER

IR Al ss HEE FHHFE TN F i&5E ek
HERIA /N 5.311 2 2.656 4.021 0.020
e 7= 0.894 1 0.894 1.353 0.247
HEA N x HEEETT 4.647 2 2.323 3.518 0.032
R 100.380 152 0.660
HE% 4666.333 158
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BEYEEER F_TI% H=H ’4 [

B B HERS T A BT S BRSO E W T =R A R AR AR AR o A
RANE 6 B < > 4E 100 & (F=0.262, p=0.609) R 500 J7C (F=1.147, p=0.286) K
TEWR o A2 B A S A 7 B - (HAF 25 TCHITB I T » A HEE B 4 ny 2l &
[5 JE A B o v B 1 SRR M R B (5.50 vs 4.91, F=7.4, p=0.007) ° B SEENA /N
BB RO A E - W 7 PR BREIE R HEE S R - R/ NS R
(F=0.381, p=0.684) - (HFEIZAIEREHEE EI5RF - RIEEEIATK - BRI ARG A
(4.91 vs 5.22 vs 5.76, F=7.28, p=0.001) ° R EHEREE 500 TTHIREHTE K

2 100 JC (p=0.018) J 25 7. (p=0.000) - {H 100 JLEL 25 T fE]Y 7 52 QIR 23
(p=0.175) -

6.00 6.00
5.80 5.80
5.60 5.60
5.40 5.40
5.20 5.20
5.00 5.00
4.80 ' 4.80
4.60 4.60
4.40 4.40

257t 1007¢ 5007 T

A BHo6 HEBAXRHREE A B 7 ERX)AHNRE

3.3.5 /ME

Bl =SSR/ N ECR B - H2 FREREERE - fE NIRRT - 48
AR RIS R ARF G © BEOh - SRR AR e RIS R HERE 5 AR - W T S s
R/NEFE R ARG R BERUR  HRARREE B B s - AR TR R R M 7R Tt
A BRIESEGR IR A HEE — 2 - Hda JE1G SR - i BHGR HAb RIESTHF - EAEAERE
HERER R 1% - TR/ NR ) - HAB R ARG HEWI R 22 - Hde RIESCRY - R
> I AS AR & B ORISR - S5 1252 25 JUBRNY - SRAIARRE S 2
L S FA RS E R ARG - 05 2 BbREREEE AN ST i - SRR
TESEERAT RRPs [Rf » 25 BORHERS IRF L EATREHERS B G e BB R IRB AN » e
BOHBE TR SRR ARG - 2RI - ARRES S0 - AR SEENA N BRI R
EHERFAEAH ST SRS - He BRI S -
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4.1 K5

EEHEERRIIIEEEE - RRPs EHERGHTRAR ~ BE ISR 09 =Rk AR H S8R
EiZEEEE (Dost et al., 2019; Ramaseshan et al., 2017; Wolters et al., 2020) ° ZR[fi > ]
Fi RRPs S8 BAR RRTRAVIFSE AR D Z BRI - AR E el EE S 2R T
ERIRENMHEEZE M - HER N IEmF st e DASCS S A AV FHE - SEEEE Fy
SR AE - MEF] LGSR RETEE - EaeE B AR P E R A EmnE MR
# © RRPs ZEIMHEERTT R I RIiEE LR O - SRR A s g B g 35 22 Bl
HEERY R - HIEARIE RS EE R - 328 H CRIEE B8 SR e 855
g B —EEE RS EREE - R ENERESGZ 2 ZiEET 0 2R RED
WHERZ RGN - KB - FIIFH RRPs SRS BERRE —(HERE TRy
TR -

BE > S5l mA S B LS S A N AR TE - AT IR iR ~ B
R TR G B SRR R B B By — e g B (R A B B A N s B 2 B A SR B -
B IR AT B sk B RS B A SE A S R A MR AR o RS IREUR TR
M5+ SEE RS H A1 R ARG B B R AR "IRER R BT BRI
Bl SEnY A BhAREE » MR R L AR » ORI SZ B0 7 it B B AR i Ky []
— RS Haks - RIFLEERIEUK » BB L B ity - o IR B imny B
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